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Byggmax store to open on Askay

In May the Swedish Byggmax building supply chain iso open a store on the island of Askay.
The chain's drive-in concept has been a huge sucesés the Nordic countries and they are now
seeking a store manager and four full-time employeaefor their store on Askay.

This is Byggmax's first venture in the Bergen amd it has been delayed by the hunt for a perfect
site. The store requires a total external aregpfax. 8,000 M with the store premises and drive-in
facility taking up most of this space.

"The Bergen area is a strategically important liecetor Byggmax in Norway. The site for our
establishment on Askay meets all our requiremé&fiesare now starting to search for a store manager
and four full-time employees," says Byggmax's Mangdpirector Magnus Agervald.

Simple self-service concept
Byggmax's drive-in concept is capturing market shan the depressed Nordic market. The overall
building supplies market experienced a drop by BZ012, while Byggmax has seen a 3.5% increase.

"We supply good quality building materials and oustomers can also purchase all of our materials
from Byggmax.no. Consequently, we believe thaffigsebility we are offering is an advantage in the
current market. It should be easy to shop withans, our customers think that this is a definite
advantage," says Mr. Agervald.

Byggmax sells building materials such as timbemwifing, plaster, cement, windows, doors and paint
for both professional and hobby builders. Byggmbx'siness concept involves offering customers
quality at low prices, where the customers undertakme of the work themselves in order to keep the
price down. In fact, Byggmax has a simple self-®ereoncept whereby customers drive straight into
the store and load their goods into their cardiieyriselves. This results in a reduced requirement fo
manning the store and the customers save monegnBygalso buys materials in large quantities at
favourable prices, which in turn benefits the clzatustomers.

Byggmax is the proud winner of price surveys

Last May Byggmax was nominated as the cheapestibgisupplies chain by/2 hjelper deg. The
survey was based on purchasing the materials néederdd a 20 rhpatio. The cost of purchasing
these materials from Byggmax was NOK 4,211, whikegame materials purchased from the chain's
most expensive competitor amounted to NOK 7,3@7 ai price difference of more than NOK 3,000.
Byggmax has also performed best in previous preeparisons. In a price test conducted in August
2011 by the Fedrelandsvennen newspaper, Byggmargethas the clear winner in a survey
comparing the prices of four building supply chains

"We are proud of the results of these surveys. Wet@always be the cheapest supplier of all the
products that we sell and this is why we provideaustomers with a price promise. If a customer
purchases something from Byggmax and then findsah®e product at a lower price at another local
building supplier, we promise to pay that custotherdifference plus 10% of the difference," says
Mr. Agervald.
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For further information, please contact:
Magnus Agervald, Director, Byggmax, mobile: +467@119 00 20, e-maimagnus.agervald@byggmax.se
Erik Brannan, regional manager western Norway, feobid7 480 84 002, e-posrik.brannan@byggmax.no

Information about Byggmax:

Byggmax was formed in 1993 and currently has 6@estm Sweden, 22 in Norway and 9 in Finland. The
company had a turnover of approx. NOK 3.1 billiar2D12 and is continuing to experience substagtiaith.
Ever since its inception the business concept gfgdyax has been that the chain should be the béstreapest
alternative for customers wanting to purchase gpaity building materials. Byggmax has a so-cadede-in
system in all of its stores which allows custonterdrive their cars inside and load their goodsdaly. This
makes shopping easy and efficient for customersicpéarly in respect of heavier building materiaByggmax
was listed on the Stockholm Stock Exchange in A0id.



